
Editor’s NotE

More To Come

We all know that 2011 was challenging and we all expect that 2012 won’t bring much positive change. It’s going to be tough. 
What happens when markets contract? The strong survive and the weak get gobbled up. What do I mean? We’ll see more technol-
ogy acquisitions this year.

If we look back at 2011 we saw some acquisitions done to gobble up market share where one competitor bought another. To 
prove this point just look at the Ellie Mae acquisition of DataTrac last year. The acquisition accelerated Ellie Mae’s growth strategy 
by expanding its already extensive lender customer base, significantly increasing the number of mortgages funded by its customers, 
and broadening the functionality of its Encompass solutions.

Del Mar’s origination software, DataTrac, was used by more than 200 mortgage lenders as a core operating system to process 
and fund loans, create workflow efficiencies, manage secondary marketing transactions and handle reporting and business intel-
ligence. Its current customers were expected to fund an estimated 500,000 mortgages in 2011. The combined companies’ customer 
base had the potential to originate approximately 30% of all residential mortgages originated in the United States last year.

We also saw acquisitions where one technology vendor bought another to expand their offering into new areas as part of a goal 
to be more end to end. For example, Calyx Software acquired decisioning vendor Loan-Score Decisioning Systems, Inc. The ad-
dition of a product & pricing engine, an automated underwriting system as well as FHA eligibility decisions to the Point mortgage 
origination platform further solidified Calyx’s end-to-end offering. 

“This is a historic move for Calyx Software; a very significant and strategic move to better serve our customers and further 
our presence in the lending industry,” commented Doug Chang, President of Calyx Software. Dennis Boggs, Sr. Vice President, 
business development of Calyx, pointed out, “Loan-Score’s AUS and its interface to FHA TOTAL Scorecard are two major dif-
ferentiators from their competitors. This is what made our initial integration important.”

Of course there were other noted acquisitions in 2011, like Mortgagebot going for a huge number to Canadian company D+H. 
That deal was similar to the Calyx deal in that it gave D+H new functionality and an entrance into a new market, our country. 2012 
will see more deals like this. Some will be expected and others may take us by surprise, but they will happen. Take my word for 
it, more is to come. ❖
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PS. Your comments are welcome. Please E-mail letters to letters@progressinlending.com. Include your name, address and 
a daytime telephone number. Letters are subject to editing and are presumed to be for publication unless the writer specifies 
otherwise.
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