
Editor’s NotE

The Value Of An Idea

The old saying goes, “There’s strength in numbers.” I think that’s certainly true, but I would say that there’s strength in numbers 
when those people are coming together to solve a problem. The value of engaging multiple people in a cause is the sheer number 
of ideas that result. As you probably know, PROGRESS in Lending Association held ENGAGE 2011 on October 9 to provide a 
forum for industry participants to share ideas. And sharing ideas is exactly what happened. Opinions of all shapes and sizes flew 
about. It was a real lively exchange. And after all, that’s why we started ENGAGE 2011 and will continue with it next year.

We heard breaking news from Larry Huff at Optimal Blue as he discussed why his company acquired Sollen. Industry con-
solidation is certainly a product of a very tense market. In addition, new partnerships were announced at the event. a la mode 
announced that Xerox Mortgage Services will use Mercury Network’s DataCourier service to add a new appraisal management 
service to the BlitzDocs intelligent collaborative network. Xerox Mortgage Services’ clients will now be able to receive and store 
appraisals in the BlitzDocs electronic loan folder (eFolder), submit appraisals to the GSEs in compliance with the Uniform Ap-
praisal Dataset (UAD), and also send the appraisal and all related documents to investors.  

Mercury Network will allow BlitzDocs users to manage the newly required “UAD” MISMO 2.6 Errata 1 GSE Extended format 
appraisals inside their eFolder, and receive Native XML directly from the largest panel of appraisers in the country. The Native 
XML eliminates the need for error-prone PDF conversion and the fees and possible delays associated with sending PDFs to the 
GSEs. In addition, Mercury Network runs an extensive set of quality control and compliance rules on the appraisal so users can 
correct any compliance issues before submitting it to the GSEs’ Uniform Collateral Data Portal (UCDP).

What we’re really talking about here is innovation. Obstacles bring about new and creative solutions. We heard about some of 
these new and creative solutions to pressing business problems at ENGAGE 2011 and we want to continue that dialogue. How you 
might ask? By once again putting the spotlight on industry innovation through our INNOVATIONS Program. I encourage everyone 
reading this that has done something new and creative to tell us about it. You deserve to be recognized, so submit your applica-
tion online at http://www.progressinlending.com/innovations today. The winners will be announced in April so apply today to be 
rewarded for all that you are doing to improve the mortgage space. ❖

Tony Garritano 
tony@progressinlending.com

PS. Your comments are welcome. Please E-mail letters to letters@progressinlending.com. Include your name, address and 
a daytime telephone number. Letters are subject to editing and are presumed to be for publication unless the writer specifies 
otherwise.
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